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Interoute – Case Study 
  

“By using Virtue’s Internal Communications Effective solution to conduct sales training sessions we have seen a 

dramatic decrease in cost of communicating with our European sales force, management visibility of sales 

training has increased, and my UK team is more knowledgeable of our product offering as reflected through our 

improved cross-selling.” 
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Interoute is Europe’s fastest growing telecoms providers and is owner 
operator of Europe's most advanced and densely connected voice and 
data network. It delivers intelligent, customer-controlled network services 
to a diverse range of businesses including mobile operators, service 
providers and enterprise customers. Interoute delivers a host of products 
and services to a number of industries, from VPN and network services to 
solutions for the Media industry.  
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